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F O U R   T H I N G S  
Y  O U    C A N ' T    R E C O V E R 

T H E S tone A F T E R    T H E    T H R O W.

T H E W ord A F T E R   I  T  'S    S A I  D. 

T H E Occasion A F T E R   I  T ' S   M I  S S E D.

T H E T ime A F T E R   I  T ' S   G O N E.
- Aut h or  Unk nown

Lawyer s shoul d never  ask a Geor gi a gr andma a quest i on i f  t hey 
ar en't  pr epar ed f or  t he answer .  I n a t r i al , a Sout her n 
smal l -t own  pr osecut i ng at t or ney cal l ed hi s f i r st  wi t ness, a 
gr andmot her l y, el der l y woman t o t he st and.

He appr oached her  and asked, "Mr s. Jones, do you know me?"

She r esponded, "Why, yes, I  do know you, Mr . Wi l l i ams.  I 've known 
you si nce you wer e a boy, and f r ankl y, you've been a bi g 
di sappoi nt ment  t o me.   You l i e, you cheat  on your  wi f e, and you 
mani pul at e peopl e and t al k about  t hem behi nd t hei r  backs. 

You t hi nk you'r e a bi g shot  when you haven't  t he br ai ns t o 
r eal i ze you'l l  never  amount  t o anyt hi ng mor e t han a t wo-bi t  
paper  pusher .  Yes, I  know you."

 

The l awyer  was st unned.  Not  knowi ng what  el se t o do, he poi nt ed 
acr oss t he r oom and asked, "Mr s. Jones, do you know t he def ense 
at t or ney?"

She agai n r epl i ed, "Why yes, I  do.  I 've known Mr . Br adl ey si nce he 
was a youngst er , t oo.  He's l azy, bi got ed, and he has a dr i nki ng 
pr obl em. 

He can't  bui l d a nor mal  r el at i onshi p wi t h anyone, and hi s l aw 
pr act i ce i s one of  t he wor st  i n t he ent i r e st at e. 

Not  t o ment i on he cheat ed on hi s wi f e wi t h t hr ee di f f er ent  
women.  One of  t hem was your  wi f e.  Yes, I  know hi m."

The def ense at t or ney near l y di ed.

The j udge asked bot h counsel l or s t o appr oach t he bench and, i n 
a ver y qui et  voi ce sai d,  "I f  ei t her  of  you i di ot s asks her  i f  she 
knows me, I 'l l  send you bot h t o t he el ect r i c chai r ."

Ref lect ion of  t he Quar t er :
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PRESIDENT   OBAMA'S     CRACKDOWN 
PROPOSALS   ON    ESTATE     PLANNING
This past February, the same as every year before , the President creates a budget request which Congress 

considers when coming up with their own budget resolution.  This proposal frequently contains potential tax 

law changes.  This year was no different,  and the proposal includes a wide range of crackdowns on 

individuals.   

Given this is an election year, it is not likely these proposals will become law,.  Nonetheless, they do shine a 

light on what could be on the chopping block should any legislation occur where Congress might need a 

revenue offset to cover it 's cost.  

As you may easily guess this article will focus on the Estate Planning Crackdowns.  The table below identifies 

all areas that could affect individuals.  

ESTABLISH 10-YEAR MINIMUM TERM FOR GRATS:

A Grantor Retained Annuity Trust (GRAT) is an 

irrevocable trust in which the grantor transfers 

assets into the trust and retains the right to annual 

payments of a fixed amount of principal and 

interest for a prescribed number of years.   An 

appropriate time to use a GRAT is when you have 

an asset that you expect to appreciate significantly 

which you will want to eventually pass on to 

beneficiaries. 

To crack down on the strategy, the President 's 

budget proposes the GRAT must have a minimum 

term of ten years and a maximum term of the life 

expectancy of the annuitant plus ten years.  This 

largely eliminates the relevance of rolling GRATs 

and introduces far more risk to the equation for the 

grantor. 

Also, the remainder interest would have to have a 

value greater than 25% of the value of the assets 

contributed to the GRAT or $500,000, and any 

decrease in the annuity during the GRAT term and 

any tax-free exchange of any asset held in the trust 

would be prohibited.  
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REQUIRE PROPERTY SOLD TO AN IDGT TO BE 

INCLUDED IN THE ESTATE:

To crush the value of the GRAT strategy even more,   

the proposal would require  during any situation 

where a grantor does a sale or exchange transaction 

with a grantor trust, that the value of any property 

that was exchanged into the trust remains in the 

estate of the grantor.  This means the asset is 

included in the grantor 's estate at death, and subject 

to gift tax during life when the trust is terminated and 

distributions are made to a third party.   Therefore any 

remaining value of a GRAT distributed to 

beneficiaries at the end of its term would still be 

subject to gift taxes. 

This result s in an even m ore signif icant  

crackdown  relat ed t o one of  t he best  t echniques 

used w it h High and Ult ra High Net  Wor t h cl ient s, 

t he Int ent ionally Defect ive Grant or  Trust  or  IDGT.  

The crackdown on t ransfers using a sale t o a 

grant or  t rust  would indirect ly also elim inat e 

est at e planning st rat egies t hat  use an 

inst allm ent  sale t o an int ent ionally defect ive 

grant or  t rust  (IDGT), as t he inclusion of  t he 

proper t y exchanged int o t he t rust  would prevent  

t he grant or  f rom  shif t ing t he appreciat ion 

out side of  t he est at e.

CREATE 90-YEAR MAXIMUM TERM TO PREVENT 

DYNASTY TRUSTS:

An old legal principle, called the ?rule against 

perpetuities,? was used to prevent the existence of 

trusts that "last forever."   The rule basically stated 

that a trust could not last more than 21 years 

beyond the lifetime of the youngest beneficiary alive 

at the time trust was established.   

In recent years, many states  have repealed the rule 

against perpetuities, clearing the way for dynasty 

trusts.  Some states, Florida for example,  has gone 

further by luring trust-makers with tax breaks and 

flexibility, including strong protection if beneficiaries 

divorce or get into debt.   These "dynasty" trusts 

could potentially go on indefinitely for a family and 

allow the indefinite avoidance of estate and 

generation skipping taxes for future generations.  

The biggest advantage of a dynasty trust is that it can 

save your descendants a significant amount of 

money in estate taxes. The assets you put in the 

trust (plus any increase in their value over the years) 

are subject to the federal gift/estate tax just once, 

when you transfer them to the trust. They are not 

taxed again, even though multiple generations 

benefit from them.  

The crackdown by t he President 's budget  

proposal would cause t he Generat ion Sk ipping 

Transfer  (GST) Tax exclusion t o expire 90 years 

af t er  t he t rust  was creat ed.  As a result , t he GST 

Tax it self  could t hen be applied t o subsequent  

dist r ibut ions or  t erm inat ions of  t he t rust , 

el im inat ing t he abil i t y for  subsequent  sk ipping of  

est at e t axes for  fut ure generat ions.

A small saving grace is the proposed rule would only 

apply to NEW trusts created after the rule is enacted, 

and not to existing trusts.  Disappointingly, another 

crackdown is that any new contributions to existing 

trusts would still be subject to the new rules as 

proposed.

Additionally the President 's proposal would restore 

the estate, GST and gift tax exemption and rates to 

2009 levels.  Thus, the top tax rate would be 45% and 

the exclusion amount would be $3.5 million for 

estate and GST taxes and $1 million for gift taxes.

Crackdowns Cont inued. . . 

http://www.vsb.org/site/sections/trustsandestates/sale-to-intentionally-defective-grantor-trust-for-promissory-note
http://www.vsb.org/site/sections/trustsandestates/sale-to-intentionally-defective-grantor-trust-for-promissory-note
http://www.vsb.org/site/sections/trustsandestates/sale-to-intentionally-defective-grantor-trust-for-promissory-note
http://www.vsb.org/site/sections/trustsandestates/sale-to-intentionally-defective-grantor-trust-for-promissory-note
http://www.vsb.org/site/sections/trustsandestates/sale-to-intentionally-defective-grantor-trust-for-promissory-note
http://www.vsb.org/site/sections/trustsandestates/sale-to-intentionally-defective-grantor-trust-for-promissory-note
http://www.vsb.org/site/sections/trustsandestates/sale-to-intentionally-defective-grantor-trust-for-promissory-note
http://www.vsb.org/site/sections/trustsandestates/sale-to-intentionally-defective-grantor-trust-for-promissory-note
http://www.vsb.org/site/sections/trustsandestates/sale-to-intentionally-defective-grantor-trust-for-promissory-note
http://www.vsb.org/site/sections/trustsandestates/sale-to-intentionally-defective-grantor-trust-for-promissory-note
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LIMIT TOTAL OF PRESENT INTEREST GIFTS 

THROUGH CRUMMEY POWERS: 

In order for a gift to qualify under the annual gift tax 

exclusion ($14,000 for 2016),  a caveat established 

under IRC Section 2503(b)(1) states the gift must be a 

?present interest? gift to which the beneficiary has an 

unrestricted right to immediate use.  

This ruling makes it difficult to use annual gifting for 

gifts to trusts as the distributions from the trust may 

not occur until much later in the future.  Therefore a 

beneficiary would not have immediate use of the 

gift.  

Crummey notices are the classic strategy used to 

work around this rule.  These notices provide 

beneficiaries the immediate opportunity to withdraw 

gifts when they are first contributed thereby 

ensuring that it is a "present interest" gift. 

The IRS has issue not with the Crummey powers, but 

with the very large number of Crummey 

beneficiaries, which allow donors to gift significant 

amounts out of thier estates.  

The crackdown t akes place w it h t he proposal t o 

alt er  t he t ax code t o elim inat e t he present  

int erest  requirem ent  for  gif t s t o qualify for  t he 

annual gif t  t ax exclusion, and ADD a new 

cat egory of  fut ure-int erest  gif t s.  All 

fut ure-int erest  gif t s per  donor , no m at t er  t he 

num ber  of  benef iciar ies can only t ot al $50,000 

per  year .  

Keep in mind, this would not replace the $14,000 

annual gift tax exclusion.   It does however, add an 

additional layer that limits the cumulative number of 

up-to-$14,000 per-person gifts if they are in one of 

the new categories.  

Example: If six $14,000  gifts were made to six  

beneficiaries of a trust, for a total of $84,000 of gifts, 

each $14,000 gift might have individually been 

permissible, but the additional $34,000 would be a 

taxable gift as it exceeds the $50,000 threshold.

We should also note that because this potential new 

category includes ?transfers of interests in 

pass-through entities?, the rule could be used to limit 

present-interest gifting of family limited partnership 

shares across a large number of family members!

ELIMINATION OF STEP-UP IN BASIS, TO BE 

REPLACED BY A REQUIRED SALE AT DEATH RULE.

 In 2010, Congress repealed the existing rules 

allowing for a step-up in basis, to be replaced with a 

rule for ?carryover cost basis? from the decedent to 

the beneficiary.

The President ?s budget  proposes t o sim ply t ax all 

capit al gains at  deat h, as t hough t he decedent  

had l iquidat ed all holdings. The capit al gains 

would be repor t ed on t he decedent ?s f inal 

incom e t ax year , and gains could be of fset  by any 

capit al losses in t hat  year , and/or  any capit al loss 

car ry forwards.

There would an exclusion for the first $100,000 of 

capital gains, in addition to a $250,000 exclusion for 

any residence. Household furnishings and personal 

effects would be excluded from consideration.

Assets bequeathed to a surviving spouse would still 

retain a carryover in basis, and any unused capital 

gains exclusion  would be portable and carry over. 

Any transfers to a charity at death would also not be 

subject to the capital gain trigger.

To avoid lifetime avoidance of the tax through gifting, 

the proposal would also eliminate carryover cost 

basis for gifts, and instead require the same 

capital-gains-upon-transfer rule for a lifetime gift.



With the 2016 presidential election campaign in full swing, it 's 
worth taking a peak at this chart indicating where the presidential 
candidates stand on estate taxes .  

ber nie sander s

WHERE   DO   PRESIDENTIAL   
CANDIDATES STAND   ON   
ESTATE   TAXES?

"It ought to be solemnized with Pomp and Parade, 
with Shews, Games, Sports, Guns, Bells, Bonfires 
and Illuminations from one End of this Continent to 
the other from this Time forward forever more."

? John Adams, 1776

WHITE  HOUSE  ON  
INDEPENDENCE   DAY

Hil l ar y cl int on

donal d t r ump

gar y j ohnson

Increases the top estate tax r ate to 65%, and lowers the 
estate tax exclusion to $3.5 mi l l ion.

Increases the top estate tax r ate 
to 45% and lowers the estate tax 
exclusion to $3.5 mi l l ion.

Eliminates the estate tax.

No speci f ic proposal. 
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INTENTIONALLY   DEFECTIVE   
GRANTOR  TRUST   (IDGT)
Recent discussions and concer ns about the IRS and Pr esidential budget pr oposals attacking 
this technique have put the IDGT at the top of the list for  high net wor th and ultr a-high net 
wor th clients.  Now is the time to addr ess the 800 pound gor illa . 

An IDGT sale is str uctur ed to pr oduce a completed gift for  tr ansfer  tax pur poses with no 
income tax consequences. A summar y of the basic mechanics of the sale is as follows:    

OVERVIEW: 

(1) The grantor creates an irrevocable grantor 
trust for the benefit of his or her descendants. 

(2) The grantor retains enough control over the 
trust to make it a grantor trust for income tax 
purposes, but not so much control that the trust 
assets are included in the grantor?s gross estate. 

(3) The grantor sells assets to the trust and takes 
back a note. 

 (4)  The interest rate on the note is set at the 
lowest rate allowable under the tax law (AFR). 

(5) The assets sold to the trust are expected to 
produce a total return substantially in excess of 
the Code Section 7520 rate. 

(6) The sale price is set equal to the FMV of the 
assets sold so there is no taxable gif t. 

 (7) The assets sold to the IDGT are typically 
assets that qualify for valuation discounts, l ike 
FLP interests. 

(8) If  the purchaser is a dynasty trust, the grantor 
allocates generation-skipping transfer tax 
exemption to the trust to cover the amount of the 
seed money gif t. 

NOTE: The I DGT was pr evi ousl y known as a GDOT.  



Income Tax Benef its 

Because the buyer is a grantor trust, the IRS treats 
the seller and the trust as the same taxpayer for 
income tax purposes. As a result of grantor trust 
status, the grantor: 

1)   I f  t h e  t o t a l  
r e t u r n  o n  t h e  

a s s e t s  s o l d  t o  t h e  
t r u s t  e x c e e d s  t h e  

i n t e r e s t  r a t e  o n  t h e  
n o t e , a s s e t s  a r e  

t r a n s f e r r e d  
t a x - f r e e  t o  t h e  

t r u s t  b e n e f i c i a r i e s .

2 )  Pa y m e n t  o f  t h e  
t r u s t ?s  i n c o m e  t a x  

l i a b i l i t y  b y  t h e  
g r a n t o r  i n c r e a s e s  
t h e  a m o u n t  o f  t h e  
t a x - f r e e  t r a n s f e r .

3 )  T h e  t r a n s f e r  t a x  
b e n e f i t  i s  f u r t h e r  

i n c r e a s e d  b y  
v a l u a t i o n  d i s c o u n t s .

4 )  I f  t h e  t r u s t  i s  
p r o p e r l y  s t r u c t u r e d , 

n o n e  o f  t h e  a s s e t s  
a r e  i n c l u d e d  i n  t h e  

g r a n t o r ?s  g r o s s  
e s t a t e . 
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IDGT
 (CONTINUED)

Wealth Transfer Tax Benef its 

The value of the assets transferred by the grantor 
exceeds the value of the assets returning to the 
grantor?s estate, producing important estate 
planning benefits. 

1) Recognizes  no  gain o r  l oss  
on t he sal e;

2) Is  no t  t axed  on t he int er es t  
payment s  r eceived  f r om t he 

t r us t ; 

3) Recognizes  no  capit al  gain if  
no t e payment s  ar e made in k ind ; 

and

4) Mak es  t he t r us t  an el ig ibl e S 
co r po r at ion shar eho l der . 



We ar e pleased to announce that 

The Ander sen Fir m has the highest 

r ating of AV Pr eeminent for  2016.

   We look for war d to pr oviding the 

highest level of pr ofessional 

excellence for  you and your  clients. 

t HE   aNDERSEN    f IRM'S

Av   pr eeminent   

Rat ing
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Martindale-Hubbell® Peer Review Ratings?  are the gold standard in 
attorney ratings, and have been for more than a century. Peer Review 
Ratings?  identify lawyers with the highest ethical standards and 
professional ability.  Financial Advisors or other Attorneys looking to 
refer a client, as well as individuals researching lawyers for their own 
legal needs, use these ratings to identify, evaluate and select the most 
appropriate lawyer for their legal issue. 

T he Andersen Firm 's Will iam  E. Andersen 
has   received the  prest igious AV Preem inent 
rat ing  from  the attorney rat ing site  
M art indale-H ubbell.  

The ?AV Preeminent? rating is awarded to less 
than five percent of all attorneys across the United 
States, and is the highest rating offered by the 
M artindale-Hubbell Law Directory. 

The Legal Ability Rating indicates professional 
ability in a specific area of practice and is based on 
five key areas: legal knowledge, analytical 
capabilities, judgment, communication ability, and 
legal experience. 

The General Ethical Standards Rating denotes 
adherence to professional standards of conduct and 
ethics, reliability, diligence, and other criteria 
relevant to the discharge of professional 
responsibilities. 

The AV Preeminent rating is a 
nationally-recognized acknowledgement of Bill's  
accomplishments and skills as an attorney and 
places him among the elite practitioners in the 
country.  

Bill began practicing law in 1984 and founded The 
Andersen Firm in 1991.  Bill graduated from the 
United States M ilitary Academy at West Point.   
After his military service, he earned his J.D. at 
Vanderbilt University School of Law and  later 
received his LL.M . in Estate Planning at the 
University Of M iami School of Law. 

Bil is a member of the N ew York City Bar 
Association, Wealth Counsel, Union League Club 
of N YC,  and N ational N etwork of Estate 
Planning Attorneys.  He has been admitted to the 
N ew York, Florida, District of Columbia and 
Tennessee Bars as well as the Supreme Court of 
the United States.  Additionally, he has been 
appointed as an Accredited Estate Planner with the 
N ational Association of Estate Planners & 
Councils and serves on The American Museum of 
Fly Fishing Board of Trustees and The Bonefish 
and Tarpon Trust Board of Directors.  

Bill along with his partner Joleen Searles authored 
The Pocket Guide to Trusts and Estates: 
Understanding Estate Planning, Estate Settlement, 
Estate Litigation and Asset Protection.  
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St rong Oppor t unit y Exist s for  Wealt h 
Managers t o Gain More HNWI Asset s

* Source: Wor ld Wealt h Repor t  2016

In  the first quarter of  2016 Capgemini  surveyed 5,200 HNWIs (those having invest-able assets of $1 million or 
more) in 23 countries as well as more than 800 wealth managers  and recently published the Capgemini's World 
Wealth Report.  The reports provide insight into HNW attitudes and point out major opportunities for progressive 
thinking advisors.   For the full  report visit www.worldwealthreport.com. 

Signif icant  Liquid HNWI Wealth is UP FOR GRABS

The report shows that wealth managers oversee less 
than one-third or 32.1%  of global HNWI wealth, while 
primary wealth managers handle even less (21.8% ).  
Some of the remainder of HNWI wealth is t ied up in a 
variety of il l iquid assets such as real estate and 
business.  Shockingly, more than one-third of that total 
is actually l iquid and available to wealth managers.   A 
large portion (18.4% ) of this wealth is  nesting in retail 
bank accounts, while another hunk (14.9% ) is actually 
in physical cash form. 

Younger (under 40) HNWIs show favor to bank 
accounts and cash over wealth managers and they 

have more assets tied up in businesses.  This leads to a 
much lower amount of wealth being overseen by the 
wealth manager than those over 60 .  (Under 40 = 
27.5% ; over 60 = 42.2% ) This trend can peril the 
wealth management industry if  it persists.

These numbers are simultaneously a good indication  
of the performance of a large number of individual 
wealth managers and represents a great opportunity 
for those who are will ing to do more.  According to the 
study, a road map to future success for these will ing 
advisors is to highlight the holistic planning 
advantages a wealth manager can offer, while also 
embracing the convenience of the digital realm.

Breakdown of HNWI Investable Wealth  across Entit ies and Accounts by Region, Q1, 2016
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Trust  and Conf idence in Firms

According to the report, in the past 12 months, high net worth trust and confidence in wealth management f irms 
increased 17 percent, to 73.9 percent overall. The jump in trust for f irms underscores the commendable job they 
are doing in building relationships with clients.  HNWI trust in wealth managers, however, increased only by 1.9 
percentage points, indicating that wealth managers are under pressure to deliver value to their clients.  

Open to Consol idat ing Wealth with Weal th Managers

HNWIs say they are will ing to consolidate more of thier wealth with wealth managers, but keeping 
satisfaction levels high is crit ical.   Happy or satisf ied HNWIs are much more likely to move assets to their 
primary wealth manager (68.1% ), especially compared to those who are dissatisf ied (20.7% ).  

For those under 40, nearly two-thirds (63.1% ) say they may consolidate their assets under a  manager.  They 
may see this consolidation as a valid way to achieve their goals of simplifying relationships with wealth 
managers. 

Trust & Confidence in Key Stakeholders, Q1, 2015, 2016

COMMENTS:  Do you have 100% of al l  of your  cl ient?s assets?  Dur ing the estate planning process we insist that the 
cl ient disclose al l  assets to assure they are proper ly funded into their  tr usts.  This al lows us to r ecommend 
consolidation of assets to one f inancial advisor. 

I f  you have cl ients that could benefi t from a complimentar y estate plan r eview , please  contact our  off ice at 
866.230.2206 to organize a time that works for  you and your  cl ients .  



Happy 100th 

A nniversary to 
the Federal  
Estate Tax  

In 1916, as World War I raged in Europe, Congress 
wanted to boost U.S. revenues in case America 
joined the fighting, so lawmakers voted for a new 
tax on a person?s assets at death. This levy affected 
fewer than 1% of Americans who died and raised 
less than 1% of federal revenue in 1917.

So began the modern U.S. estate tax. Today, the 
tax comes in the form of owing the government up 
to 40% of your assets at death, above an exemption 
of $5.45 million per person.  M arried couples can 
shelter close to $11 million from the federal estate 
tax and more if annual gifting is used.  

N ew York has its own estate tax with an 
exemption lower than the federal exemption. The 
current N ew York exemption is $4,187,500 and 
will rise to $5,250,000 on April 1, 2017. Unlike 
the federal exemption, however, a married couple 
cannot double the N ew York exemption without 
significant careful planning. The federal tax allows 
for the so-called ?portability? of a deceased 
spouse?s exemption which makes it simple to add it 
to the surviving spouse?s exemption. N ew York 
does not have a portability mechanism in its tax 
law. Therefore, estate tax planning for N ew York 
residents should carefully consider the use of 
marital trusts and disclaimer trusts to address this 
problem. If a person has an estate which might be 

large enough to trigger an estate tax, it is 
important to examine ways to minimize or avoid 
the tax through smart planning.

Today, due to high and rising Federal and State 
exemptions, most Americans (roughly 98%) will 
not be subject to estate taxes.  (In 2015, estate tax 
revenues made up 0.6 percent of total federal 
receipts.)  Of course, this could change very 
drastically depending on who is elected in 
N ovember.

It is important to remember that today estate 
planning  far exceeds taxes.  It is inclusive of 
countless important and very personal decisions 
that will impact you while you?re alive and your 
heirs after you?re gone.

- Who will make medical and financial decisions for 
you in the event that you become mentally or 
physically incapacitated? 

- To whom do you want which of your assets 
distributed to? and how and when do you want 
them distributed? 

- Who will take care of and make decisions 
regarding your children if you?re unable or die 
unexpectedly?

- How will your special needs child be provided for? 
- How can you protect your loved ones from the 

stress of probate? 
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COMMENTS:  I f  you have cl ients that 
could benefi t from a complimentar y 
estate plan r eview , please  contact our  
off ice at 866.230.2206 to organize a time 
that works for  you and your  cl ients .  



Estate Planning 

-  At The Andersen Firm we have planned for a vast array 
of estates ranging in size from a few hundred thousand 
dollars to a hundred million dollars and up, all the while 
realizing each specific case is different and requires 
specialized attention. 

 Estate Sett lem ent  

-  The process of settling an estate can be difficult and 
emotionally painful for the family and loved ones of the 
deceased. It is our goal at The Andersen Firm to ensure 
that the process   be handled with compassion, 
expedience, professionalism, and expertise, while 
protecting the rights of all parties involved. If the 
circumstances surrounding a client?s estate require 
probate, our attorneys offer extensive experience in 
handling the processes and legalities involved. 

 Estate L it igat ion 

-  Our lawyers are not only skilled at handling cases 
involving estate and trust disputes, they draw on a 
thorough knowledge base of the specific procedures 
surrounding these issues. The Andersen Firm can 
efficiently take each case through to completion realizing 
that full blown litigation often can be avoided if we work 
diligently to come to resolution. 

Attorneys at The Andersen Firm represent beneficiaries, 
trustees and personal representatives in various 
jurisdictions dealing with estate litigation and probate 
litigation matters. A Will contest challenges the admission 
of a Will to probate or seeks to revoke the probate of a 
Will that is already pending before the probate court. A 
similar type of estate litigation can take place contesting 
the terms of a trust. The most common causes of action in 
both Will contests and estate litigation can be found at 
www.TheAndersenFirm.com or call us at 866.230.2206. 

 Asset Protect ion 

-  For some, putting an Asset Protection Plan in place is 
advisable in order to attempt to remove the economic 
incentive to be sued and also to try and increase the ability 
to force an early settlement in the event a suit is filed. 

The Ander sen Fi r m  Ar eas of  Pr act i ce 

866.230.2206 
www.TheAndersenFirm.com 

Estate Planning · Estate Set t lement  · Estate L it igat ion · Asset  Protect ion 
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The Pocket  Guide to 
Tr usts and Estates 
Bil l  Andersen and Joleen Sear les w ith Er in 

Turner  and Jer r y Saresky have released 

their  col laborative 

book The Pocket 

Guide to Tr usts & 

Estates: 

 Under standing 

Estate Planning, 

Estate Settlement, 

Estate Litigation, 

Asset Pr otection 

and Elder  Law . 

COM M EN T S:  If you have questions 
about The Andersen Firm?s practice 
areas, need assistance with continuing 
education, client seminars, would like to 
request a copy of The Pocket Guide, or 
have a question or suggestion about our 
website, Angela H ooper  is our 
D irector of Professional All iances.  
and is available to assist you.  Angela 
welcomes your calls and may be reached 
at 866.230.2206 or by email at  
AHooper@TheAndersenFirm.com. 

http://www.theandersenfirm.com/

