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Mul t i -Gener at i onal  
Estate Planning 

Studies have show n that 70% of fami ly wealth is lost 
by the end of the second generation, and 90% by the 
thir d. But these same studies have show n that er ror s 
in f inancial planning and tax advice account for  less 
than 3% of fami ly wealth lost over  the generations. 
Instead, the largest factor  contr ibuting to fami ly 
wealth lost over  the generations is from lack of 
communication and tr ust among family members 
(60%) and unprepared heir s (25%).   

Have you consider ed the fol l ow ing quest i ons for  
your  estate and your  fam i ly?  

- What are the atti tudes about money that you 
would l ike to teach your  heir s?  

- What have you done to develop f inancial 
competency in your  heir s?  

- What are your  pr ior i ties for  the control and 
tr ansfer  of your  wealth?  

- Have these pr ior i ties been discussed w ith the 
members of your  immediate fami ly?  

Mul t i -gener at i onal  planning al l ows you to pass on 
not  on ly m onetar y assets but  non-f i nancial  weal th :  

- Family values  

- Family histor y  

- Desir es for  future generations  

- Personal i tems w ith sentimental value  

What  ar e the goals of  m ul t i -gener at i onal  planning?  

- Promoting family harmony  

- Laying the foundation for  wealth tr ansfer  to 
create oppor tuni ties for  future generations 
w ithout diminishing their  motivation  

- Educating younger  generations about f inancial 
planning, estate planning, and wealth 
management goals  

- Prepar ing heir s for  f inancial oppor tuni ties and 
challenges they w i l l  face 
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